
HAPPENINGS 

International Earth Day 

As the world’s largest environmental 

movement, there are over 1 billion people 

involved with Earth Day each year across 

almost 200 countries.  

As a day of action, Earth Day aims to 

promote environmentalism and to teach 

about the ecosystems in which we live and 

its impact on our health, access to food 

and water, safety and livelihoods.   

To get involved, along with choosing to make conscientious changes 

such as recycling more, using renewable fuel and conserving water, 

you can attend a local Earth Day festival or event near you and 

volunteer to clean up local parks on clean-up days. 
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Happenings Purpose 

The purpose of a newsletter is an opportunity for 

the ASWi team to provide you and the rest of our 

clients with information on all the new ASWi and 

Acumatica related things (or “happenings”) that 

you may not otherwise be aware of.      

Please feel free to share this newsletter with any/

all of your team. Pease let me know if anyone on 

your team who would like to be added to the 

mailing list for the next  issue and removed. 

Dad Jokes | Earth Day edition 

Q: Why did the leaf go to the doctor?                                                      

A: It was feeling green.  

Q: Why are people always tired on Earth Day?                                

A: Because they just finished a March?                                                                                      

Q: How can you tell the ocean is friendly?                                                                

A: It always waves. 

Q: Why did the sun go to school?                                                      

A:  To get brighter. 

 

Q: How do you cut a wave in half?                                                     

A: With a sea-saw. 

Q: What did the Live Oak wear to the Earth Day pool party?                    

A: Swimming trunks. 

Q: What did the ground say to the earthquake?                                

A: You crack me up. 

Q: What’s the difference between “weather” and “climate”?             

A: You can’t weather a tree, but you can climate. 

Q: What kind of plan can you grow on your hand?                            

A: A palm tree. 

https://www.earthday.org/earth-day-2023/#map
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Acumatica User Groups | South Texas Meeting - April 27 

The inaugural South Texas Acumatica User Group Meetup is 

scheduled for April 27th, from 11:00 am to 2:00 pm. It will be 

held at the offices of MCA Communications at 483 W 38th Street, 

Houston, TX 77018. 

Agenda 

 

Who’s Invited 

Any and all existing and prospective Acumatica customers, 

independent of your location, are welcome, invited, and 

encouraged to attend this Meetup.  

How to Register for the Event 

You can register for the event here. 

April 22, 2023 

Start Topic(s) 

11:00 am Welcome, South Texas AUG Board introductions and Overview. 

11:20 am Acumatica Usability Cases: Microsoft Power BI, BigCommerce. 

Noon Working Lunch. 

12:30 pm Acumatica 2022R2 Overview and Product Roadmap. 

1:00 pm  Group member introductions. 

1:30 pm  South Texas Acumatica User Group Roundtable open forum. 

https://community.acumatica.com/events/save-the-date-s-texas-user-group-inaugural-meeting-261
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Sales 101 | One Great Sales Tip  

By Cotter Cunningham, RetailMeNot founder 

Question: “I’m a new sales leader. Do you have one great tip for me?”  

Congrats! Sales is the engine in most businesses.  

Allow me a quick story. I learned an early lesson in this from my father-in-

law, the consummate, lifelong salesperson.  

He asked me about a mutual friend who had recently taken a job in sales. 

As a newly minted MBA, I’m sure I wrinkled my nose and frowned at the 

thought. “Ugh. Sales!” His reply—which I remember 30-plus years later—

was something like, “Don’t kid yourself. Every job sells!” And he was right.  

I initially worked in M&A for a large company. Gotta sell your ideas to the 

CFO. I then went into advertising, where I literally sold new work to our 

clients every day. I then went to work at a web publisher where we all sold 

anything we had just to try and stay afloat. And as CEO, you are often the 

closer. “Everyone sells!” Kenny, 1992!    

Back to your question.  

If you asked 100 CEOs this, I suspect you would get 100 different answers.  

Here’s mine. People do what you pay them to do, so focus a lot of your 

energy on your sales comp plan. Pay special attention to the potential 

outcomes.  

Paying $X per new account opened? Sounds great, right? Get ready for a 

lot of new accounts. But they may all be small, though, because small 

accounts are much easier to open than big ones.  

What about if you cap commissions at a maximum amount for the quarter? 

OK, but prepare for salespeople to push sales into the new quarter once 

they hit the maximum. Etc. Etc.  

Performance usually follows payment.   

As you develop your sales compensation plan, definitely think about the 

potential pitfalls. And there is almost always a pitfall.  

Ask experienced sales leaders in your industry how they structure their 

plans. If you are creating a brand-new plan, consider one shorter than a 

year—or one that allows adjustments (which salespeople hate, but…).  

April 22, 2023 
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Date Movie 

4/21 Acumatica | Acumatica Summit 2023 - Highlights 

4/21 BigCommerce | Migrating from Adobe Commerce (Magento) 

4/21 OrangeKloud | Offline Field Service Mobile App for Acumatica 

HAPPENINGS 

Acumatica Webinars 

Date Time Webinar 

4/25 1:00 pm CT 
Automated Inventory and Order Management with Acumat-

ica Distribution Edition  

4/26 1:00 pm CT CRM: Best Practices and Future Vision  

4/27 1:00 pm CT Why Acumatica Cloud ERP Outshines Sage Intacct  

Date Article 

4/21 ASWi | ITAR Compliance for Acumatica Cloud ERP based solutions 

4/21 Acumatica | Investing in Our Planet on Earth Day and Beyond 

4/18 Acumatica | Acumatica 2023 R1: Dominate Your Vertical 

Blogs 

Acumatica Community Discussions of Note 

Thread 

Breakout the sum of different Document Types on Invoice 

Release multiple AP or AR invoices from Hold at the same time 

Journal Entry error 

AR Payment application 

Prioritize loading extensions on a base graph 

April 22, 2023 

https://www.youtube.com/watch?v=_ayNLqBfE-Y&pp=ygUJYWN1bWF0aWNh
https://www.youtube.com/watch?v=vF2s6_Dc9Jk&pp=ygUJYWN1bWF0aWNh
https://www.youtube.com/watch?v=7uJwO0i_o1Y
https://event.on24.com/wcc/r/4164077/2A8378B7A81AF10F5F5859B3800FD759?partnerref=web
https://event.on24.com/wcc/r/4164077/2A8378B7A81AF10F5F5859B3800FD759?partnerref=web
https://event.on24.com/wcc/r/4164087/9CED1A5FDB4322E821774E4FFCC14ACE?partnerref=web
https://event.on24.com/wcc/r/4164097/D29311FFA640ADFB4AF2BB0505EF48E8?partnerref=web
https://aswiblog.wpengine.com/category/general/
https://www.acumatica.com/blog/earth-day-2023/
https://www.acumatica.com/blog/acumatica-2023-r1-industry-functionality/
https://community.acumatica.com/reports-and-generic-inquires-115/breakout-the-sum-of-different-doc-types-on-invoice-15886
https://community.acumatica.com/crm-175/ap-ar-documents-on-hold-15884
https://community.acumatica.com/financials-7/journal-entry-error-15880
https://community.acumatica.com/financials-7/ar-payment-application-15866
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Date Event/Activity Notes 

5/10 - 12 AICPA CFO Conference Salt Lake City, UT. Register Here. 

6/14 - 15 Retail Innovation Conference 
McCormick Place, Chicago, IL. Reg-

ister Here.  

6/21 - 23 CICPAC Annual Conference Chicago, IL Register Here. 

7/15 - 19 CFMA Annual Conference Aurora, CO Register Here. 

7/30 - 8/1 RetailNOW 2023 Orlando, FL More Info. 

9/11 - 13 Pack Expo International 2023 Las Vegas More Info. 

9/11 - 14 FABTECH 2023 Chicago, IL More Info. 

9/18 - 20 PROCORE Groundbreak Chicago, IL More Info. 

10/31 - 11/3 SEMA 2023 Las Vegas, NV  

Calendar of Events 

ASWi | Our Values, Mission & Focus 
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https://www.aicpa.org/register
https://retailinnovationconference.com/registration/
https://retailinnovationconference.com/registration/
https://conference.cicpac.com/
https://conference.cfma.org/
https://www.gorspa.org/retailnow-by-the-numbers
https://www.packexpolasvegas.com/
https://www.fabtechexpo.com/
https://www.procore.com/groundbreak

